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1) 72 BR-E ®Re F&9 tEMe #ile Raymond Vernong & 5 glAleh 24 A4
Restrictive Business Practices. The Operat10ns of Multinational United States Enter-
prices in Developing Countries. Their Role in I‘rade and Development, U.N. New
York 1972% =

2) FHBEATES} %Iiﬁ% %o A3 B 91E #we A Kapoor and Ph. O. Grubled.),
The Multinational Enterprises in Transition, Selected Readings and Essays, Princeton,
N.J. 2nd Printing 1973 9@ ].N. Behrman: National Interests and the Multinational
Enterprises. Tensions Among the North Atlantic Countries, Englewood Cliffs, N.]J.
1970 5& 3}z
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e R - BER EEE e ABRAREE BES A REZRE
W= 2 2 sk Joint Venture & R gl o]k Joint Venture FELS
TRAEGE HECEASIA ARCEATZYY mEd Kl KEEDS W&
T+ e 73 E AT Flasie FAAT A 5 REve B 8RS
& sl o IBFEML BB A FAT 4+ 9& Aolvh 2 o|dele el
%LBZ]AJ;%M] g PR EBE] shH e AdbEal AMFel mabelx gled 2
Mge =4 w3l 2L AL fiR & 7 Atk
A, HBABREBERAANE AR FlES ST BT A do F&
3k gleh.
B4, FlEEgd A TEisle ABARESE REBKE R+ 352 Box
T2 ¥ A4S FlEeRd =k FEe
A, HEREs BRSESY BES BRHEAA slv 4971 gl
A, SAREEEE BBl ] U« 58 TiEE @l &+
A, SABEEES BEY Vs BEY BRRES BB ol Foxnz
ZHEEHS dFd gl A
A, SBEABEN ABBK, BEiBEY HR, BT RERE T OXER
o Flgel A== REEHe wr}.
ol oh7h-2 BHEE MR FBIES AN BT HRoE st Joint Venturest 7t
A= BBBCEW B =3 Joint Vrntnred MREXSS H#e nax
o},

2. Joint Venture 9] &=} BhE

2-1. @2l ¥

Joint Ventured} #&el HalAe obd 95 @EHst glvh 3 - FHER A=
A4 EE MY %M WH7tx) Joint Venturezsli tiste A $rF Qukd
% shet

Friedmanz} Kalmanoffi Joint VentureZ “any form of association which

implies collaboration for more than a very transitory period.¥s}3 EFHs}

3) W. Friedman and G. Kalmanoff : Joint International Business Ventures, New York
and London 1961, p.6 %3 J.W. Tomlinson: The Joint Venture Process in Interna-
tional Business, Cambridge, Mass, and London 1970, 4%3] p.8 S< 2z,
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¥s) EEER 212 oA Bgyel Joint Venturest Hled A7eAE & BR
o 27 olabe) fiFgo] 3 el AF3he Aol sl el F3tE %ﬁE—a—
2ol a8y gy n FEY Joint Venturezt std A= o2 BRHE
¢} Partnerge] 3iEH WHiste Aeld.

Mason® -2 Joint VentureZ ®“any joint relationship between one or
more foreign firms and one or more local firms.”slz7t=] whsta gl=t.
Russels} Wright = @B} %R joint ventured] WS &3t Z
A B L 95
—License contract

—Management contract

—Turn-key base operation
—Equity joint ventures

o vk 4 UNIDO®W 299 vl ZEH-L joint venture &) F4z274 0 24
%A ZH (capital participation)E 3 glch. APBEfyel joint ventured] HE4:
A s Mgt lom AR Aboldt Sl E& AFESER Yot ol
g MRS #lio sl joint ventured] e Z o] F-F AW G5 Aol
Aol A ZH& F A ol =T WATHRS BB HERNL KHEEGH Bt
TEHL PEE 2ol 7 ATl = st

Bl kb joint venturey s ¢ 2 JFEBMEE 93 ob Partnerd)
AWt A& A BRI =3¢ ABMGRAA dold 5 3l human
relation7}x) &= seelof Hvba FARYeh vhe dH o BE SR BABERT
DEBEE g 4 &2 Uk A7 A s EBEERS = TEAE ol
ol 2t = Jx=v. Chandler”« alwl AERFES KEBOKK BEike H

4) H. Mason et. al: The Economics of Internationul Business, New York, London %
=, 1975, p.237 A *E.

5) C.S. Russel and R.W. Wright : Joint Ventures in Developing Countries. Realities
and Responses, in : Columbia Journal of world Business No. 2, 1975, pp.77 ¥ Ph.
Kotler : Marketing Management, Analysis, Planning and Control, 3, ed. Londo
1976, pp.474 #Fx

6) UNIDO : Manual on the Establishment of Industrial Joint-Venture Agreements in
Developing Countries. U.N. New York, 1971, p.7 3-%.

7). G. Chandler : Private Foreign Investment and Joint Ventures, in : P. Ady: Private
Foreign Investment and the Developing World, New York, Washingto,n ondon
1971, p.207-% =,
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Meol e BEFES 8402 FEstE ol Arte Aol

YAE 448 B4 joint ventured JSLEBAFES HERAFEA ol Ful
BERAEAEDS Hioz std ohal o] EEEAel joint ventured] Hpike:
EFET v dvd AR AE ZANAE b3 2ol HIRE®HS

1. EREHESY B AL BH

2. BFY HERSS BERAAY 4% 722 & BEARMHY Ade F
3 RPGEHRHITRE

3. FIMERE BER & 2E F49 Partnerd] JeFpysl BRERE

4. [HF&ol Abo13t Partnerzke] &) ol ol vl BEEVSL £FHH

5. HEMTHL AEBERY HE3) oldwE FrHQ A% A2

olgl gt SHEARY US4 At ARl A RERLZR] FREE LR #
Histed Bl %) kFCR Fo¥E F AFRELES R TE joint venture
s @it

q

2-2. AfFRFEE®

BBl ATEREASE] Bl A2 o2 PartnerE72]9 ff&el~] ol
ARkl BT B A SR Partnerd) e BA Partnerd] s Felst
o TAFL LAK = SHleh. old WAl Axe Folol #e Bl HAEHRS
o WA FBE Sk BRI oW ARAE EE B A& e
QAFstaxt grl. =3 BERAAY joint venturel EA Partnerd] F 5o
el GfEddRe] Rar= 2ok MEBNY Bkl W=7t Aol £ 4
A7 wEedl HEBEERY wBlA AfEe%Y BuE FAANMEY FIRE
st et.

FRER SEREHRE Tdol B dd S ¥qF3 oy ohga 2L 45
4 #Wrie® fEAel A

1. BHEE.

HERC 53 BE, Bl 2 7etd 4EBERES ARCESY Hhe @st
o BEIteA BRE Fod ot AfifEely 959 REFAY tge] 3
£,

8) BIERG{FR3S] Pragmaticyt B85S 91§ <181® ®%Y BH BHRNY HBigel =)

A i3 Gemeinschaftsunternehmungen in Entwicklungslindern, Tiibingen 1981,

¥3) pp.55% Fzulgl,
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2. HE 2 HAZR:

AA, APl Fol RIIH) BEE Aze BA BHRERS SARASS &
HREE St EEREA fEskd, B, AP =T EHY A4S 9
7938 A &L Bt Eolm, AA, HEGEASY MBEACERSTY A
25 59 AAAAT ARY FA 2 A, BRE ke SEHEG T BRI
EoE2Y Ast 5& £ 4 Atk

3. RBECR LS B

EIERZE] ABA BREEY S BHERY F3rstn gl Flae 8 &
WER BT Frelshebn AsE e vl A, s SEFES RERE 28,

w4, 38 € FARD BERY BEEA A, 72T U4 i
75, dlA, TR 9 EEY BET SR oA AfEeEe] ARARBRZER
€ freldhaa 2y A4 v B

4. BRI BusKu] B .

A, BERY 2E QEEEHY KEs A%

=, ABARBFREY HIL BERLES BHEESBS i Bk

Al =), “economic self-reliance”¢] ik

visl, BREEEY i
& HAstd A4 BfER¥EC] M v 94 AdEe 7.
otz g A GERELES ABEARET a0t & ¢ e v Sl
ol & reldA ot Hosle BUaM 9 BN AEH WAe BEE U

%] |

dTed 43T 2Tehe Hd A GERENEY BHE 2 + ik

ABRARERES joint ventures| It B o AR HEsIE B
el F—stAU frasleha Bet® Tzt gt dYdA FHAMoE gL
ke A SABRARERE 9 212 BB old joint venture MBS RiBs]
£7F b TAllt. olel Wid B Fole] B BWEES T 4 YAy ZA
Figekd b BES BifRe A, HEUHEEAAY BN S¥EHS 9
st ATRERET HFY Jjolele AolH, B4, BREHRRAA SERES 9
F3ksl gl =¥ B Partnerst =y local knowhowE 2 i gt o] 23 = 9]
e g 57 Ak

B RERAA 32T F Y& B A3 BERE BFR 495 SE
AREE o5 B HE A& ERae S8 8EMe Tlde afEs
e NMBARBRRECERSTE T4 HEo 2 st AL AR gL B
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4 g Ested & F ek Fd okAlol Hul okt Fgul} Africax Fe A%
Wol AAT F g dAoR ¥ HELERL V&Y ABRARELES 3
A{ o2 HEaFELR AFADL glor o] B ARARERSAA F3L
MBS 7HA FE 4 =3 SEREL%S A3EE #5513 sle S 4T
A Abge] TETE KB MES 2R S AERERA £ join ventured] i
Efio] v8 HAsioba BzlEu) joint ventured] A% Ty AR o] wre BN
Partners] &ge] Avjsls] wlfolv}. o] & Fdte AFFA A RET BA
o BEBRBCIV |EAE WA mHERK BEESY E 2FAGY AFe
7k ERES M 5 2T 5 Sl A= A% Fashd sk

fREeE MM AL joint venture BhiS S :

1. REHSEGEER) A A S Rifihe] i REMS ©EERY BAT BEW
7t afefEete 4.

2. TEE] SERES BhoR HHsle it =

3. joint ventures] #-$- FiiEEfEel uhe EA Partnerd) local knowhow &
BRE FBAY + drte A=

4. S0 A5 A sl incentive

5. TRE EAS Partnerg F3 3%

6. ABIAMRF = HWRd HEHBANY afFe 58 3%

7. BAy Partner® § dA49 goldt 3tn

8. HESZAEMAA T + & AT Partnersle: image S5o| =7}

(A7 #hkd T AfERES Partver, & ABe%s HEEC 24 HER
=9 GEEE BRE T3t Bnstd £18 29 2oh. wix G- DA
E 7 e ABA BEAEES joint venture Bl 24 T D B &

(kD NEBREES SERR

PP R

1
(’i"iﬁlﬁﬁibﬁ) (ﬁ‘éﬁlﬁ’ﬂlﬁﬁg)

— i) RAHIR %@ Partner®] local know-how#f
— &R RSl RRIE FREE: —EAE} ERY %
— SRSl TR g AR A —EAAESY 43 i
—RKAREFRS FHA — S ERFE ) Y E = ’“]E] ne EH
—HEHR —SBEELEY olulx
—ADER W AERRY ARRY 5 —RHN ¥y wF %

BE M, Op. Cit, p.77
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(&K -2 wEEEo BURMR Lk HERIB

5 e FsEe) B E Hke| BECHE

Fih pORe R (7 AEEES TR APRETES R
; bt
. { s 1 - o w2z ul
AEIGCE (Haman | VAAREAS] | REIHRE R
Ol R il A A [ SEREDe) SR
{ 1
i ¥ .
ke Ik — N % . R 1 g 9%3{01,&1
el REE L ABARES EE
Ko HEHE L HLE Al A HEhe B el
IR DEE W

.o e~ mEREY L TIEERME (Goal Hierachy)
‘ —e EHEEMC Feed back MR
A5 i3 Op. Cit., p. 280.
W2 woEch RS Bl -4 BRI A g BEE sk A
Ao m pREEHES TYsed dekd 47E B iE 2B B &

B I 5 gleh

(F -2 A &+ Y& RiEHe] BRI Xh4lol A AfEhFES o8 MR i
BARERL Bhsle S BEBORW A7k Bl A 2-g + il 5
ErERE o3 B BN TR &iFcl Biirel fimeat ohvizl BR
o HEHZAE ZE Hio) H€ Aolrh. R2lA & BoRIoL =t HdA
THLZE 34srst 284 AL Fd £& kg ARE S5t & <A @& H
Ft FRATE dohe FEHE vz ohA] e gade] 2R AL ¥ X
T8 BORBEZE 2 &l Bl Ao wdeide Ao fiEe a7
th& Feed-backg Jehiz 9ic).

3. Joint Ventureyol| 4 & = Partner®| Hbfir

3-1. AfFeES £

BHER A AL BEd 2L Al7kx Hkes d42 F gl
L MERIWA BT RS ¥R AZE J19E 447 A%
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2. Biffste SHEALERA sy F2 o4 EA Partnerg d4lste A

3. Bfste BRL¥d SRS Partnerg 44t A%

A FHEe A e BERECAA BT de #A4dels Ao T
FHige B BRwe s AUAgAY B olf &2 qldtd ARALES FHEe] =
WAl A o ALE Ak H, HERERe ARACERE HAHcE B
Bift (Indigenization) a}=} &5 £ HEY] slE Aeleh

B fade-out i divestment BfolTha £e] ¢t HEEMeN 49 AgAEBIL
BoEe BFsE ARAGES HEOS X% FRAELRIS AT HEL
REL AIshe A5 A

Z&y) field-works E3ld AL ul2E of4| oA Fol A B BRAE
o] s+B§ Partnerg <d13he ohga) 2 BBI7E gl

1. License} technical assistant contractr} joint venture® WAl 3 & A%

2. WMEEMFGA A joint venturez W AlstE S

3. Sub-contracting ifR7} joint venturez HAldtE A%

A A-eE NAREA Partnerst BERMEAA R Hfrw 1< AFsidst
HEBETA SFEeFEE Rz flola, T AE TN2PE 98 BHS
sHEA Partnerzt KR 22slcbrt BERFRS FEVF Binsta 9 A S41EREK)
B A0 Al BSE ERLEe] B Partners) FFo Wil 845
+ £ESIY &Y T REHUMEES AT AECES BR Rzt s

o)# gt Aol 4k} & Meeker+ fade-in joint venturez}l: concept® %
=Y J7 oA E ABA Partners} 2 -2o) = Hifio] v} management knowhow
%2 markoting know-how & #} ool a4 A Fsjrirt YA 7] AUd &
fE3ke} partnerk: d 4 v AF & FA3dttE Aol 9

oA 7R 71’ GIEEES FHES (E- DA 2L BAE Fa4 4
A olsfEd + vk

3-2. & Partner?] Tht

B Partners w3 4 9+ HHo:
@ BARA 2 EAR

9) G.B. Meeker : Toward a Fade-In Joint Venture Process: An Alternative for Pri-
vate Foreign Investment in Latin America, in: Organization of American States
(OAS) : Papers on the Capital Markets Development Program, Washington 1974,
pp. 39 A%
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@ B AR ALHR

@ gifTolvt Zlel LRLBE

o A2 REIA%e] BN Partners] XS o) F12 glont BIK7T Partnerg &
Adhe Pl E8 & 4 vk Suivelat shelvts BEZRA 1949 AERE)
B st glon Africas] Ghanazt& vzle AHMITE, #E £ 5HH
RS A9 34T 55%8 BIRESE Bkslx gleh. Gabond SBIARER
EEVH B 10%E BRA TAoE 843 AL AAR ST Sle Ax
Aul Q= @Aaeldh, —@yoR BEKI A4 ARBERS BA Partnerst 5=
Ae FEEEHS 4KT AL Ekeld RECHEAA AT & S 42E +
AV T EREREES BORW Zo7t DER A5 3.

By Partnere] #o} f7fE JHE Partnerd] Al F93 BWE Zhe vl 2 o
fre £33 Byl AEQE LY BRRE ¥ HRREd HEveR 93 7
717] wLoltt.

o] A Partnersyt £%e) BiR Partner® sl A9 BBl LS
FRpe] aeslel Aok S B & SR Partnerst FASL 40%%, & HA
Partnerz} 35%, = t}Z A Partner: 25%% skl A% #H A Partners}
BRHREZL s ak F BN Partnerst M&T Aol w BAKES Bike 4
A= & zleolvh. Partnerfirl whom 8445 FIEHKY TiElE AdL Fodst
t}. S Partnerz & BE SBRALKES 0 Hfo] ) £ REHEE (multilateral
organization), f1§%% IFC, PICA 5& SRTHE] 2AL ¥ SWEEHE
it % € 9 g4

REVELEE Foled =¥sia e SRS w8dAds & SfrhEd %
B SHEA Partnerg e Aol fel¥ A7t weh. ghvsial shte] Partner
 ZE A 2 e ANT SEELEL Aol —fiveln] Aol e
ZWA SHEA Partnerst Bigslel B Partner?] Figd 92 4 9% 98
AE Aok Atk HE 5 A9 5] BERAA joint ventures] e
A #E (minority participation) ] (7EE Fste $E vie] ¥ 4 gl o
WA = DEG(Deutsche Entwicklungsgesellschaft)?] iz 259 B}
s 7] AEelet & & glvh. AHE Partners] Apf¥e 9§ FHzt:

@ Frgse] BEste e

® f&sk

® B 7l et RERR



398

® w358, SE4E, 349, A% 5& 7t knowhow & EIHE

® HEHEEs 7 e} marketing knowhow

By Partnerst A 2& 4+ e HEE!

O BHEHER

@ RES W

@ Hmot Al EEER

® TP EHES AT Kt B2Y

® FEHIEEES A0 AR

® local knowhow& F302 3l T8 A4

@ AT F5E AAF B3t 2L o)

bl d9E e EWHRES T T AFREY A St PASE AL o
Utk olnj 3t BHq BET 8L stexde RuHfe] v GEREY HEs
=T BEAE Bkete Byl et vt

BRESAA 34 MET S A AA, % Partnerst 6% EHEH {&
EFE, B, % Partnergd] ¥Ho4S JE Als, & Partner&d] A% A4
Sol Hzch. EHEE MEe HRY BERE] dAG B SeAART =
B B el A vhekgh oFe =lga zolwe} MigEke REE T dle A
St W 3-Rol7] wielrh. o9} sbelste] ojwl Partnerst elvhubre] fpyasd
Zre} s TR QAR AT 4 Ak o] BARE MRS Zod gt
At R S8 QI olu ¥ MK BEAREE AFs 3 oud MAK
g AR d7d4 AdE A webd 2A e etk = e oA
ot GEEEEAA Wt BEREHES AR sl F H ole KR
27 X3 A Aﬂfm%?i-% MORES RuEshe kst € 4 vk %R
AAY Gl 42 & o2 A 2AE WA Partnerst AN ZE £
BER o 2 HEDNT ERFA FRT & d& el BRT At dRL
olgte o]tk

#HE Partnerry} Afpf&Eel st AL Hiel HREES HRHA Lo ehe

Aol oo Fa4l & sirh. 18y Kindlebergergh g Abghe SEAKERE

o] BUBEEE $Aste AL A ¥ AN BA Partnerst e A8 7
SRR ERPEE TR LR

10) o]l ;ﬁmo}f A Z i Licence-Fee, Management-Fee, §i% A5l E#EfiE S
gt N, &abFif, Marketing Fee, pZéffic] #g W T ‘3% = "?— ek
11) C.P. Kindleberger : American Business Abroad, Six Lectures on Direct Invest-
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Mexicool 4 #alx HRARERES AEREDHEA AT AEd G281 £
@it JHR A Partner)$) o|n]=| %3} B Partners} 7/kxx ¢l+ local know-
howst A4 FaT = QAT e

ATy F wx 30%%e] B ke BERE AddEd SRS 3
R A R

4. ArERFEAA EBHfe] b= B

T AfEREAAY EHMEE SB o2 % Partnerst 7H & HHEY 2
e BEE BE AXE ndvh e Ao zE BEEMdE TEe B
Fol 2hgatel Aol WAL BAMESD REWY BRRERSE T4 2
AA = $AF 4 ok UNIDO fiel kel #54e) fEle Mitshs EX
24 A, 2EERY B 98 25, B, Bodd EWT s R
S, A, MNEG BiEHES IEEHETE, s, knowhow Hiffi Jifh EVEES
&E B g

Friedmans} Beguind] ol fksld #ftBlol A+ obd = SHRASHS G1FE
o] FF& o) FaY ot ABA BHELFEF SEAEMET AAZ T4 3
© @%de BRE 5 0

Vernond] Mz oA HEHEAA NHBEARBEEY Bre BHES R =t
FoAE @Bl Wl A BT A8E HRAATT A=

oleidt BEe HAM R BRI A Stobaughels] o fshal #i
B AAAlel wel ARA BRELEYSE SERAEY HEe] weldthe A

ment. New Haven and London, Yale University Press, 1969, pp.273% %3 K. Bivens
and E.L. Lovell : Joint Ventures with Foreign Partners, New York 1966, p.3%5&
Az,

12) G.B. Meeker : Towards a Fade-In Joint Venture, Op. Cit. p.60. % ASEAN FE
A HEABERES SRR Bl WY AKX/ H4% #3%. Gemeinschaftsun-
teruchmungen Op. Cit., pp.164 ZZ.

13) UNIDO : Manual on the Establishment, Op. Cit., p.8 #z.

14) old BEE AAg £ W. Friedman and J.P. Beguin Joint International Business
Ventures in Developing Countries, Case Study and Analysis of Recent Trends,
New York and London 1971 % H. Crookel : Investing in Development. A Corporate
View, in, Columbia Journal of World Business, No.2, 1975, p.80%& 3=,

15) R. Vernon : Restrictive Business Practices. The Operations of Multinational
United States Enterprises in Developing Countries. Their Role in Trade and Devel-
opment, U.N. New York 1972¢} J.M. Stopford and L.T. Wells: Managing the
Multinational..., Op. Cit. p. 144 5 A=,
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BRE. XXV EMAH{EPRMED] HIBERREIENTH
B # 100% B 5 % 7 | b F #
i B i 69% 21% 10%
R 23 i 55% 32% 13%
58 # 1A 45% 38% 17%
&kl : Stobaugh, Op. Cit.
(R-» SHEABRRESY BMEAN o2 Bt
1007%
1660,
100% Wi oE
100% BB

HHEE G e iR

s YO, ' o i
iLa/gisi I gES i} SR,

#¥l : R.B. Stobaugh, The Product Life Cycle, Op. Cit.
olth.'® ol#f gt B vh] AlVhA HpHEoE HoAld.

A, fade-out A& REHBELE FAshs BEREY MIBECK

B, B ALY AR AERE REBOE

A, ARA HEREY FotA Afehid H HEBE'

el Bole #4E ol 1FT Stobaughs] AAzA Asts EHE F4T
ABABRBEVES B &l et 2Rt A4 AEA BHREES e A
A ol 4l SFERELEY ML A2 g 958 AAlte de
el 23 glth. 3= production life cycle fEtel 23] HBA ALY ##
tE #Axsld ol Lid (- 0% 22 FRE 153 9o (K- HF B
gk Aol (E -5l

16) R.B. Stobaugh : The Product Life Cycle, U.S. Exports and International Invest-
ment, Harvard University 1968, #§3] p.131& 3%,

17) Stopford and Wells, Op. Cit., p.151 ¥ L.T. Wells : Effects of Policies Encou-
raging Foreign Joint Ventures in Developing Countries, in, E.B. Ayal(ed.) : Micro
Aspects of Development, New York a.o. 1973, p.149 #x,
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D7t FHETD ofA A Foll A ABRMAREBMESY BRE o2 Boie &
Bsted Fa ek

SEA BERY IBA SRS BRI RS 4 e REcEE!

@ & Hilvt £2LE HR 2 #ES A7 ed felsd

@ AEBRE —HARE 331 Bhisl HEe] Ahstx

® AENE #ES REFERIAE 94 EA Partners] 44 WA 4 3
2w

@ Feordst FIARE-S AR le=2 o % FEE REd

® HRECES A% ket HEMY FHR olel w2 transfer
ol ALY B H%e €+ At

olell K34 &¥m2EVt dEdte ERE 43T + gvd Fad AR

@ BEEBEAAY KiHAel ELES] ME B fade-oute] ) Hfh HFEARIL
Bl w18 FRES FRK 2 Zd o3 19434 &4

@ BishEiFdl & BA Partnerd] gE7 el SBEA S5 B35 HHs
i A

@ HFhdl Frse APSEY Sl A 4 HPUCEAY A 2 Hn

55y BEAEE 7HE ABA £FoR 3 Sutel AR #Hie) 2y 1
ol B RS BHV ik ZR&BRE 1 984 58 F ¢ 24

SHEA NS ATESEC e BB BB 99 A$E ddE 44sm
A0 SBA Partners] 4ol ¥el 2% £ERS EHEET HHERY =2
718he FAsHA REE AEo] MR R DMESEERE A REC =& 4
ohek e o FEx Seda Beolx Fevh & Aotk wX £#H4E A
B Partners} {REBERAY BHE 234 X3 E A+ RIS BHE
o zZre wdetAat pEstebd ABEA Partnerd] gjAd A Eutelelxn ¥ 4
A& Aeleh

obdl oAl F¢] AL-E ud ABA MRS AEAEELES HRMES F9A5
o gt dus Yoty BERESY Eiw A4 ABA SRHFAGE DS AfFE
& Bifshe Aol d&E £ Al AAAA dFAA MG BEREE FAT
o sea sk,

ol A& frfsha MRS EERE QAL £ KEMESIE ¥ 5 doH
el v 8% & marketinge] vt B@EAA 7H £ 4 fell = A7 He

18) 4% : Gemeinschaftsunternehmungen, Op. Cit., p.149 3%,

T T A
pr

iced]
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g /M4 2i9E BAA NS BERY MBS 88 MEd 5+ 9 Aelth
g A 2] 53 bargaining technicd A /MEHBHEY (KBS Msted
BES REHS EAelth. Aobrlr Bl A ou T MBS Afetke) $dsiz &
A e HEEA AERE 471 glod olAAR el Hyw A EH
Fol FE38 T ejek & Aotk

B A& BPy Partner2 4 A4 Bal ol MBH A: BHRE T
FAFATE &3] £ F drh o] 5L SEA Partnersl BERITHRE Atold B
BfEE st =3t BE THE BUFES-E v 3E e f1E wel & 5 g
2382 B@BA Partner7} A4k Ao A R Partnerz 2 225 A6 &
A B =3¢ A4 - e Asle AR BERAAE I 5 dE
glolet. b ohie} #eol Wb+ BRG] H#He SEA Partnerd Al TFlst=
= 52 o= Jud 58 KEEAA ABA Partnernch fdAstA Gl ¢
& A 9% 28

Se dHont g HERAA $4T HPEBAS BE 9 e BES
e AR AT BRI E T2 Aol el A F-Fsleta Bopok I Zle]
oo olEl BUkell A o] REHEME 713 ARAREREA SFLE EEL
HEANY HFPEEA BRKE 9T F2 =77 2 delr w24 BRAEAE
RIS RBEKEES] T BfEd A= SRA Partnerd] 453 fEE REste
FRgel BOREYQ Mimel A BERA £FRS BEMA L A9 Werst eddcka
a4

Sy S MRESY RERS wiksla 553 Partnerd] el A Afpd%
& ESEAE 2 oA Lrpe) 49 Parity Joint Venture, B 50 : 509] 5%

& BASt Bist Partnersl &% Fifisle WEE £+ b $=lvee] fIE
W 19804EK7bA RERE 1421140 ABAEE S 50 1 50 Joint Venturer} 422442

2 28 29.7%% v HEW 2 RES AXsta dov 9E Mk R A
& Parity Joint Venture¥ = w]Fo] wl-%- wrol $-elviele] NEALEEHRES
R Fa 9 5= stvh. A EBHEHEd A SEsiela slo] f#Re] 4 T Partner
7t FES REES A B8l 22 RES Mt R % U 9
o oAV M8 B+ AL o]’k Partnerst By, $45, Marketing 3]s
REENEAA 498 B 7HE7t ste A3 B BiRel 2 A 47
Bt o =k S SABAEY REESS BORB MY $-3358 4528 ¢ J=
gt o AFdsy
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5. By AZERS W

5-1. EMRHO| XLl Bk

BIFRES WEE 29 Bkl Wt ohgat o] ste Aol o dolrh

@ R & D(Research and Development) &Fi3

® Production (47&) &EpE

® Subcantracting (F&%) Joint Venture

Marketing (Ji &) Joint Venture

o] Al AfFL¥ES 4TS BE Bard 4F 7158 JuEd4 23 9
2w RS e MRS Hs TEol Bel MBS ovd FEA B+

R & Dafre®e Sl HERS £EHHAAE Bo] &+ ot Lk
B Bl Ae 2 PRE Zetus] 950, A 2§ Fol7t st 3
= Partnerzte] & xbo] o] AAAATLE AT 479 99& dlelvin X
e Aol BEolrh. HEAE{EALZE (marketing joint venture)& wlz4d A+ &
T ot FAF9 RANBEEY 293 ¢4 2 9498 A 4dsizted 2
olfrE ZHEEA]4 HEY BARTE BRAAA £Ested 4] A%
olth. HRiERC] THMS RANA] BRELE A8t T4 FE& KA
 Ave BEAMAREY 498 U4 BFHEAEAE £EAFOEY HAE
2 Holop & #Aolr}. subcontracting Joint Venture: AE Beitrt BRY &
it gl EAZRE dozd Jdoirhs MEQH 247 A 7T 149
FUE AdE T AAHE FAFAA ATANE SERELEL 25 4
EAFRES 2853 £ 5 Jdov sttt 2 T8 Solslx g st &
ol B = o e FIT & Fe] o] Ak weldE o
7k 2 HEg F5 ke Aeloh fIE B4 AR e LFE#Eel BEMHOR
Ads 4AERES Bfisle AfFLHES ABEA Partnerd] §la«|4 xnw Sub-
contracting Joint Ventures]l wl= [ Partner ] Ao A& s Enel et
I Ropa  gleh

BlEde] FE ZER 4w 9FE A JedE 47 AdAE o
g FHol L EMmivel Hige]l Belzlow I HEL oW AIAE shetste

oF A, WAAQ RAAE B
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O EZE A3 2Y

® technology$} knowhowel =3t 324y

® marketing net¢} marketing knowhowe] .3t 3§y

@ package decald] ¥y

74 Ao s B F 9 AL b EREo| HERAA HIFRELE
& B/ 4 Y AATAYT FAo Epy Partnerst =g ZAEBUFRAH

Partner2 FgEere 4 9l AA£70l7] % 3+
5-2. Management contract®} 4B A Partner2| Hbfi

EABEKA R @ Partnersb s HW 2 HES Ao BRE
g5} management contract®] A &r4tel 7b viehde}, o] A By Partnere #
el B BHEE T8 SHEA Partnero]Al $lshe Jelh. ol gt
A31e iR A BP Partnersl £% 9 sHE Partners} 3502 Faisiok 2
ARl 9 A doleh

s 7S @A Partneres AR HPREAL 24T T2 QAo SHE
A Partners| sl 24 91915 AL WEATRREST 15913 Hiffe] v} manage-
ment knowhow % 4@ Partnernle] 7113 & S48 A4AE& a@«ds
management contract® fifEste A -$7F BEolh /N4y 38 (minority  par-
ticipation) & 7}2 4} Partner+ management contract® E&]4 A4S fiL
B2 WA + 97 "8l olelst Ayl Joint Ventured wol &
gtk A} AT obal kA Fel A 1034 RFEd 3 SHRA DET %]
Qi o] & 14%®E #EA Parnersl management contract® it

(o] 2= 19
4 2 5 gk

5-3. Technology, Knowhow % License Contracte} Joint Venture.

obA] kA Fol Al ABIAES BRI, KR BRAA SRR dEe B
EER KA HfiAE (technology) b, 1% Feol Indonesiac] 4+ 100%
M EARRe R s AEE ABEARM] BEY ®EE T Ase AFLES
2 7Fsld B2 2ot A9 gorh. license contract A3 & AfEMZE
olgti & 4 9o AEA Partnerst A4 HiigE ArERRE #H A1
Z0% F@zA HASIY o]F wleez A3ge Frslwl technology joint

19) #2F Op. Cit., p.169 FZ.
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ventures] 87t vehdel. 14 Hiflio]l @2 BES Y KEeftste Aol
o ohgel Ui fIE Eol BABEBOR ¥ SEBUK LY R EEHE Fxs)
3=+ ge}d. (] 1) BM Engineering Sdn. Bhd.& %<, x2dlo] ¥ & o]
olEithY AfEAEAH AF57g FTetd AN F& AAsle datelsh A&
£ 50:10: 400} x =4 o] Partners} AT Sl 10%+ T2 FffigtiEed ¥
T RAERA FolA Hodelrh. A BRAES AT licensed] grtel Aot

Bl 2> 5717 AAE AT Qxvl Aokl A 3 FEREAES o5 HED
BAE 2elx g+

@ & 59 WMT¥&its}t License Contract® SEsiA Biflis R#tR o &
ABHE g

@ o] FdslAtY AAZEFERE 7% BERSE sl glov,

@ & 4T3 29 Az EFEhts Management Contract® @sle H¥9
s BBo s #FExn,

@ A By £Fol 53%S BABRE LRHEE AL,

® o] B £%¥h g Partners} 2 g AEHSY BOIFEEES P2 Sl
of fllA 7t BEL AL & AfEhEd £ SERM BHH MET Rl
fraEel slebe Aoleh. Biffifti# (Licensor) & AfEfgd A AR se B
FBHe Yov 2 FEILE Partnerz WA &AfEdFEe EE2RA BANS
2 BAT BEIE T F ke Holh

ol 45t e filv B BRERAA T AT 4 Jot BEG F- Hifl
(technology)e] Joint Ventureel 4 53] F7bx] muEgt &l gt givte
AR o] e},

A, PiEe dRoRe AFe¥E EERRS HOBE B BENE T
% 5 & ®F Mason %2 o|9} spadste] thgat o] walx girh

“The supplier of know-how may ultimately purchase a controlling interest in the
(demanding) firm. This is a particularly attractive methode of becoming multinational
for smaller firms that are long on technological know-how but short on capital and
management resources”2®

=, BlGfEREe e ¥doRe HEMRHET RZ de Bl

20) Mason et al : The Economics of Internntional Business Management, Op. Cit.,
p. 218.
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knowhow® JF#ET 4 gl& channels #itgicl.

ASEANo| 4 4L A Partner =}4lo] Hiffi#Rft (Licensor)ql A%+ 53] 4
BAel DTS 7HA GEREAA Bel & + slgledl ol i I et
AX BRT 7 dv BHPelsler. Al s=lvel Fie AABEA BELEHE T License
contractg a4 EoE& AREMS =T 400f1dwd 2 T 86% @it
34448 SHEA /Fesr Joint Venturest A= st glgieh ® o] 8 o] & F4Q
»orz AEA Partnerst #iige sl HEHEY DSBS WEstde A3
= FlGEoEime A8 R Bilisi Ak (License fee) 8 B33}e] & QERIKo 2

E 9 Atk
5-4. Joint Ventureoi A 2| Marketingif#

S Partner: B 59 BEM(marketing facilities) & &Ea ] Bao
=24 ARY MEE 9% EEs € 4 ok olelg 49 s mBents B
HEEite JAe] Hx AEeE HBE AEBgLY FTHam 9L 2E T
#7F =50

BWEB A= FEAFAFE] Hilk 9 &4 L knowhow 2iuk ohr} kg
B, FEM 2 PHEARE S Bt kirshe BHS Bl & 4 Ak
ol 3t WS AIFRES HEWoZE ERMTS HES W 3cix »
oAt e Aolelwl kX AfER%E M B HEMWI L% BE T
o] Fe] Ak Relr}. Joint Ventureel 49 #hnfyq] marketing iy oSz}
2 2] EHES ARl

A, SR Rkl AfFeRMdE HEMoR: |EWS 5%Y MES #
fEsted BiEE WREEE #EE AES EEsts Aol

=4, olelvt MY AEREE —RINOE BEIEHW Y BekiEe] = &
e et

A, GIEEEARE THESY dAnz % BEme s MY HEY
FEMS B B b+ ger)

21) Bohn-Young Koo : New Forms of Investment in Korea, KDI Working Paper
Series 82-02, 1982, p.62 & z.

22) “Stopfords} Wells, Jr.& v}g3} o] A%an Avt. “Where local government
has insisted on joint ventures for manufacturing, multinational enterprises have
sometimes linked wholly owned sales operations with joint manufacturing opera-
tions”. J.M. Stopford and L.T. Wells, Jr. : Managing the Multinational Enterpr-
ises. Organisation of the Firm and Ownership of the Subsidiaries, London 1972,
p. 112 &=,




407
dAl, st EmEAY AfEhkd W R4e —fwes 85 BEd =
HERS

BIEETBS] Kol TR HEE A E o33 Wik AFi¥ marketing
Eel A& frelsteta sldeh. =& i SMERA Partnersb Higsls] =igolw
=R SEENNS LEEKS THEY EMESS deledE ARE 7 ddx
R

SHBE Partnere] qol A o]z &A%Y Mie HERS BHES RiW
ol FER, RESES BT AEEEY 4L, KPEREEd 42 15T 42
¥, =% HFol e} EEe| A7 AEEHIARMEY @k, 4% 2
AER BIR F FE3 #RE 29 4 Q3 g TR flE EsY &
4] Contracting Joint Ventures] T-a4ql ®-& A n sz g}

Bl 1) SERER e U9 24y &ETHS 92, 7hich "Heg
Partnerst 3.2 70, 10, 20%8 HAHE AT vk VEF LE EEH
FRMEL B4 Partnerst ffitsl= M) @Y AERS 94 HA Partner
7b Ad BE R gkEdrh 28 BHE 4 BAY Bgitsl A stz &'
Hye = HAgmts Taitg Canada Partnert: sviehe] fighabg KA
St o] Partnery B3 Afpe¥osde A4 gEX Xetx A4 Partner
o £ Aok vk olel ¥ MM HMEY AA R Mvesl Wi
BET L4 ek 2EES] quotad Fol FAH o2 HiakelA EHsw AP 9
e AolH, EEE BALEY FHEM BhHos 3 4Relelr mA .

Bl 2) 5ol FiEdt vl 53t 599 Ape%¥e 2/39 HBHES sXa A7t
Zed T FHMipFEs) joint ventued ol Fo EHE HMFHBZ 9

Bl #at Adbel 48 e 599 BEptsye wor o)A
joint venturey %< Partner®] 1434} Qe gty wALh A, ABEA
Partners Bkl #T Hre A ok AAAZd e Afehkd s1a<
T Aoleh ol AFHEY o)k F Hfesl: capacilyd] R U B
RERBRE & + 945 ZHEY QANAE o8& Mk Aok /m
W R otel EEARS BMBEMARE Ed 4+ 28 Aot

5-5. Complete Packageo A{2| Joint Venture

olA7A Zpie Figkk S Partnerd] AfER¥s A% dedslx HERERS

23) W. Konig : International Sub-Contracting Involving LDCs, in Intereconomics,
Hamburg No. 2, 1975, p.53 2z,
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& EAeR s e 2a v Bhsh dleisbe) knowhowst R Httel
Ae HEWLE  SHEA Partnerz ¥¢ o] 49 e FREHLETS Widel &
K3k 347 3ol v o]l @ B4 % AIAIEES (multi-purpose Joint
Venture), #&# 48 (multi-functional) Joint Venture, Package 3 ¢ Complete
Package Joint Venturezlzz}x] whgtc} 20

TS PAREL 4E od GERIAE oldd Mk &k Tt
B Slstd 53 AEstehn skl ol: HEINY R FAol )} Hiliel of
Vet B £%S B BT 1883} knowhowsl RRET Aol Hbies]
o] a} A

feskd B2 SBEAREE F287 detd A Lol BAEAY BRLE K

B oS- @A Azl AEEEY S48 FHea oy A48y RERE>
Befel A o] wel BARRKSE B ohvzh BERE -2 BifliREs marketing
SE EEhel 1A = HERY Partner BEFEES Yol xdsn ¥ Aol
AHdelth 5 B4 S5 gelAlAele] Harsd ¢ (LBREA AES S8 Joint
Venture® %4 Partners} 7590 st %ﬁ%%o{] % 9 THY ®%us 9
3t BEM, Hilf, knowhow 2 REiz]=] & o v}, ulbel4 Joint Venture
Figsbel 371 Ehiysl F4ge] W Partner 401 o] o] Fo1 3 =5 Management
contract, License contract @ Trade mark contractr} 17 o] v}. B Partner
€ 25%9] #ESE A ol shd QEmEA A BN Tl ksl gl
Lo =x] o] ofuj d"ﬂ ‘P‘n% M AR 23Xz 215}- e Fl@flEgests
oS BESL AL A A g vl F53 Ao 244 Partnerr}t 57 )
g Aok %@7} é‘f’?ﬂz%«] B#E Folxw o] voprbde &34 HEfL
Bkl 3slel &£584 Partnerz 4% 4 dv Wt} skl W HiE
Bel A9 AfEhZe] 7MXE TE8FY shie %Y RnbidAs BEmL
2 AY BE #HTol SHEA Partnero]Al Al Hfgelth. BAAEE o4
G BABHRA 23 Al el

o]#{ 3t Package Joint Venture® SEHelA RE#E Mol 744 Fvd
BEBEY HEARE S 29 & 4 ey S Partnerst By Partner
2ok Aoz Al MR LBl 97 Aol HlliEel A AR BAE AT
TE Sk REBCR BITHEAA o=l P& T8 oo & F Dt

24) S. Robock : “It’s good for Growth, but who’s Swallowing? in, Columbia Journal
of World Business No.6 1967, p.l.
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6. FABBORERZA Y BIFEMR3

BERAA SECES o8 BREY SBA BERRERY BiFsle AL BUKW
Q flEe A & o vlzlx) BhE 7ol B Ryvh. & BFERALHE #rclvie
P>} Biflgst EAY BES BT BATRERS %ﬁfos}%:— i, BEReEY &
BEHS 2 A7 8BS0 Fulod HE ZEkS BREAA T BB R
B fE 2 olE BT BAY #EBEREE, e BiE HE ARRETY &
BE roe BEECEAE So]l 2Rtk MIEEHEML HMBEFEAAD 2o &
R &S NEARBRER U2 Ao & AT 5 gAY A5 Bt e 4
BA BERET 289 o & BRE £ 75 Aok 2 ABRA BREES A
S BEY 93%de dabshed] HRe Lo =3 BARES 9= HE RE
fsle EHE/L B THEWS Fitshe o HET & Aolrh olv RelA &
T QR0 AfELELS ol8d Bikd A HERAAE £RTM BRERS 7
B 4 sl Aotk fIE B ALK BRE Sitd AREAY &EA, Hib,
RERED 288 s A7 ol F sl ohA BN REAEA EEBIR
Bk Bl #32 F de BErt FolXE Zelw o224 FdiE Hirschman
of el BARBEAKS #¥EEE)) (capability to invest)sl HEEAES] o
A 57 & wiete ZAelth

% REEE SEREE skl BENN Rz e 78] Fdsich

5 BeREA FAT SR BA, Hli, £8 52 —EHit Avd ABRAE
ol Al 5lZ= eiel gvbe &9 KA EIL (Indigenization) Bk #EH-E A X3}
£ Zleolth ol vhAl A AhA ﬂlli@-ﬂ By =7k ot 2% Fast shv
© BARAA FHsks ABRAEYS BRIRERET AR 97 o BEY B
REBC 212 4 e PSR drte sl $A AEL%S BIld &

BRERES —ifsbolels 4 BAZ BEAsl2 1% Fade-outg 53t 2E
BB BREAZ g o] 94 joint ventured] F8.3 KK Bokrl =4k
g2 ABA HESE] BREEIES AERES B4 A28
T FHGEE Y rdhs EHEET 248 e 24 vk AfERERAAY
BB OGS = o BEN B%e e 2 ERE HiaWe R fFAske
Aol .
AR, 5B G5



410

4, % Partner®] JfER 9 2 B &

A, ASrEEERA A B SR

WA, Bt Ze BEREBEY BX

A, FER, RS TREGE 2 RS BEGS 2 REETER

ANA, REERN) BREACEINHEY BEEBRY B 55

oleldt ojejslx] ERYo|E % Partners) @3#igi Lobby [EBhRES,
Bl Hifli & THlel B2 SFELTC AT TEoI

WO R MR A SERES BRI A SARA BEREL 7
Avk FE k- E%s AEARES 94 THE 4 o RERE 2T 2939
ERE s ZipFEEetT & 5 slAleh

The Role of the Joint Ventures for the
Performance of Economic Policies in
the Developing Countries

(English Summary)

Many developing countries see in joint ventures a convinient means of
pursuing their economic development in their own way without forgoing
the benefits to be derived from foreign investment. In other ways the
“indigenization of their economies has become an important objectives of
economic policies in the Third World. Foreign capital is in general heavily
involved in these economies, and the participation of foreign capital in
new investments is therefore subject to restrictive regulations while
measures are also taken for “fading-out” of existing foreign capital shares.

The countries in question start from the premice that foreign invest-
ments while indispensable for the achievement of their drvelopment
objectives may give rise to dangers, actual or implicative, for their
economies and society. The main pros and contras of foreign investments
as discussed in the literature range from their effects on the economic
structure, employment, stability and distribution in the host countries to

sociocultural questions and issues of national sovereignty and independence.
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Irrespective of these disputes about the advantages and drawbacks on
foreign investments to the host countries, the investment authorities of
these countries have to face several factors of uncertainty in their national
economies as a result of the foreign capital activities, In order to eliminate
the roots of the hazards but not necessarily impel them to forgo the
advantages of foreign investments for their economies, many developing
countries are adopting a number of policy measures including “joint venture
policy”.

The joint venture policies must be judged in connection with the suspicion
of the developing countries against the foreign economic powers in their
countries. They feel that
— behind the foreign investment lurk strong political power interests of

the donor countries,

— profit motivated foreign investors pay too little attention to the obje-
ctives of the native government.

— foreign investors compete with indigenous investors

— foreign investors infringe not soldom the interests of the host country,

— by foreign firms, business decisions are taken in the donor country, so
that the host government loses the control,

— the economic effects of foreigh invesitments are not always positive
nature for the host country.

On these backgrounds, the motives of host countries for the joint ven-
tures can be summarized in four categories:

— transfer motives: transfer of production factors from abroad into the
host countries

~— instrumental and mobilizing motives: mobilizing and channelling of
local capital and entrepreunership into the productive process

— economic policy motives: to achieve the goals of the economic policy

— national political-strategical motives: control and coordination of foreign
enterprises and increase of economic self-reliance etc.

The motives which induce foreign investors to participate in joint ven-

tures in developing countries are as a rule not vastly different from thoes
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for foreign investments in general. Special motives for joint venture and
not for other forms of foreign investment can be identified in some points
like
— long term stabilization of own business activities through joint venture,
— legislative constraints in the host country which admit foreign invest-

ment only in form of joint ventures,

— utilization of the local know how of the local partners,
— financial bottleneck to be overcome etc.

The criterion most often used for categorizing joint ventures is the
proportion of the equity capital held by the partners. But in practice the
foreign investors are as a rule aspiring at a majority position, while the
local governments will permit foreign participations of up to 50% atmost.
In the literature, pros and contras for the majority as well as for minority
participations are countervailing. What other contributions are made by
the partners besides their shares of the joint venture capital is an imper-
tant question. In addition his equity capital contribution, which is prede-
termined by his shareholding, the foreign partner is as a rule expected to
provide other services including credit or access to sources of financing,
management know how, technology, marketing know how and marketing
facilities etc. If the foreign partner supplies all these services for a joint
venture, he is understood to provide a “complete package” for a joint
venture. Under such circumstance, it is clear that the power position of
joint partners does not solely depends on the equity share, but also on the
additionally contributed factors.

To put the developing countries’ nutshell, they are hoping that joint
ventures will give them the benefits of foreign investments without
disadvantages otherwise connected with them. Joint venture is considered
here as a multi-dimensional instrument for the developing policy in many

host contries.



